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Disclaimer

Certain statements made in this presentation are forward-looking and are subject to

important risks, uncertainties and assumptions concerning future conditions that may

ultimately prove to be inaccurate and may differ materially from actual future events or

results. Actual results or events may differ materially from those predicted. Certain

material factors or assumptions were applied in drawing the conclusions as reflected in

the forward-looking information. Additional information about these material factors or
assumptions iIis contained in High Liner Food
( WWW. SEDAR. COM) and in the I nvestor Center
(HIGHLINERFOODS.COM).
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Presentation Currency

Hi gh Liner Foods (Athe Companyo) reports it
The Companyds common shares trade on the TS
references in this presentation to share price, dividends and market capitalization are in

CAD.
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Non-IFRS Measures

Certainnon-l FRS financi al measures and ratios ar e
financial performance that do not have a standardized meaning prescribed by IFRS,

i ncluding AStandardi zed EBI TDAO, fAAdjusted
Dil uted Earnings peBeaSrhiamrge oDe MtNeeta ndh tfeRetsur |
Management believes these measures provide useful information to both management and
investors in measuring the financial performance and condition of the Company. These
measures may not be comparable to similarly titled measures presented by other publicly

traded companies and should not be construed as an alternative to other financial

measures determined in accordance with IFRS. All non-IFRS measures are reconciled to

IFRS measures in our MD&A.
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CHAIRMAN OF THE BOARD
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Investment Thesis

Why Seafood?

Healthy
Versatile

Attractive market
demographics

Cross-category
growth potential
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Why High Liner Foods?

Established market position
North American scale

Strong, global relationships
with customers, industry
partners and suppliers i well
positioned to lead, innovate
and grow demand across
species

Why Now?

Upside potential with
return to organic
growth by 2020

New leadership and
organizational
structure

Poised to execute
and unlock potential



Five Critical Initiatives

Strategically sequenced to strengthen business foundation and drive growth

Organizational realignment >$10M

Net annualized run rate
Business simplification cost savings
Supply chain excellence Stronger

go-to-market platform

Rubicon alignment & shrimp growth o
Unlock existing value;

and

Profitable organic growth by 2020 Create new value
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